


Strong Global Position
in Advanced Polymer
Solutions

A market leader with a proven
business model and strong platform
for continued value creation

Annual Sales (MSEK) Employees

19,324 4,910

Listed on Nasdaq Stockholm, Global headquarter in
Large Cap. Malmé Sweden.

Companies / Units

52

Truly global footprint, units in
Americas, Europe and Asia.

2 $ HEXPOL

Numbers FY2024

EBIT (MSEK)

2,791

A history of profitable growth.



We Help Customers Worldwide
to Secure Ciritical Applications
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Strategic Steps Forward Despite a Turbulent World
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HEXPOL Share

Total return 2021-2026

HEXPOL B

Il OMX Stockholm Gross Index GI

Proposed dividend

For 2025 the Board of Directors propose
an ordinary dividend of SEK 4.20 (4,20)
per share.

€ HEXPOL



We Cre

Vision Mission
The preferred solutions provider for We engineer high-quality polymer

sustainable polymer applications. solutions which improve customer
applications, every day, everywhere.
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Supported By Underlying
Market Trends

Yo et el 05,

‘Growing Circularity & |
Material & Aging Chemical '
Electrification Urbanization Replacement Population Regulations
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Business Model with a Strong Customer Focus

Local presence -
global reach

Customer specific
solutions

Fragmented
markets

Acquisition opportunities
with synergies

Sustainability

Production methods and products
that reduce the impact
on the environment

HEXPOL:s
core values

Flexible and

Strong, long-term _
efficient production

customer relationships



A Strong Growth Journey

2008 Sales

3,190

MSEK

2011 Sales

/7,197

MSEK

2015 Sales

11,229

MSEK

2019 Sales

15,508

MSEK

2021 Sales

16,005

MSEK

€ HEXPOL

2025 Sales

19,324

MSEK
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Acquisitions in Line
with Strategy

« HEXPOL acquired the remaining
30 percent of almaak international

GmbH.

almaak
L
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« At the end of April, the acquisition of
80 percent of Kabkom Kimya Sanayi
ve Ticaret Anonim Sirketi was
completed, specialists in
high-performance cables for the
fast-growing cable market.
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Net Debt/EBITDA

5

Strong Balance Sheet

Strong financial position supports
3 further profitable growth including
acquisitions

« Low Net Debt/EBITDA Ratio despite acquisitions and
high dividend levels.

« Strong balance sheet enables both organic growth,
active M&A and an attractive dividend policy.
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Ambition:

Use our strong balance sheet and
robust cash flow to make the same
journey in the large thermoplastics
market as we have made in the
relatively smaller rubber compounding
market.
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Next Phase of Growth and
Value Creation

Increase activities Raised M&A agenda, Continued focus on
to grow organically especially within Operational Excellence
Thermoplastics




New Financial Targets from 2026

Next Phase of Growth and Value Creation

EPS Growth
>10% (CAGR)
Between 2026-2030

Net Debt/EBITDA
Ratio Below 2.5

Dividend Policy
40-60%

€ HEXPOL

Operational Metrics
Supporting the
Financial Targets:

« EBIT Margin of 14-16%
* >10% revenue growth

including M&A
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Driving Sustainability with Ambitious Targets

Further reduce the carbon Further develop our portfolio

footprint of our energy use of “green products”

« 75% reduction of CO2 emissions by 2025. » Increase the use of bio-based and recycled
During 2026, our goal is to reduce emissions raw materials.

by an additional 10% _ _ _
Compared with the average for 2018-2019  Strategic and close collaboration with key

(scope 1 and 2 in accordance with GHG Protocol). suppliers on materials, processes and reporting.

* Increase the purchase of fossil-free energy. - Implementation of circular materials into

- Increase the energy-efficiency. selected products.

* Provide information about the carbon

« Continue with installation of solar panels. _
footprint of our products.




Focus on Growth and Value Creation

Solid platform to
build on

« Strong global position in advanced
polymer solutions

* Proven business model and solid
financial standing enabling continued
profitable growth, including
acquisitions

» Industry-leading in meeting future
demands for sustainability and the
circular economy

Ambitious strategy
through 2030

« Increase activities to grow organically

« Raised M&A agenda, especially within
Thermoplastics

« Continued focus on
Operational Excellence

€ HEXPOL



Thank you for your trust!
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